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What’s Inside
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TREPAC Sporting Clay Shoot
Register now for this fun event!
Sponsorships are also available.

Page 4
July 14-20 Membership Changes

August Membership Meeting with Leigh Brown

L

eigh Brown - REALTOR,
Speaker, Trainer and
Author brings her
infectious energy to the
LAR at the Overton Hotel on
August 19th.
Leigh will teach a two hour CE
class, “Turn Down the Noise, Turn
Up the Volume” from 9 a.m. to 11
a.m.
This class will get you fired up
to revamp your messaging to
reach buyers and sellers in today’s
market! Leigh will cover a broad

range of topics including today’s
business/market conditions,
technology updates, creating
engaging messaging, content
strategy and more!
At 11:30 a.m. the August
Membership Luncheon begins.
Leigh will be giving a key not
presentation titled “Igniting the
Passion”. You’re not going to want
to miss this.
Register now for the CE class and
the August Membership luncheon
by clicking HERE.

See who left, who changed offices and
who joined LAR

Page 6
MLS Tips and Tricks
Learn how to update the On Market
Date

Page 7
Weekly Housing Monitor
See how the housing industry faired
during July 12-15

Page 8
United Way Campaign
Find out what a bakeless bake sale is
and how you can us it to raise funds
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July 14-20 Membership Changes
REALTOR® Membership
Applications*
Andrew Albares, eXp Realty LLC
Rusty Durham, Keller Williams Realty
Ashley Wright, All Real Estate LLC
Marsha Reed, The WestMark Companies
Jeanette Camp, Exit Realty of Lubbock
Kathy Brown, Keller Williams Realty
Sean Miller, Better Homes and Gardens Blu
Realty

New Affiliates
Jason Bulls - Representative for Be4ore
Home Inspections

Steve Thorp - Representative for Sigma
Inspection Services

Cancellations
Erika Hickey, Exit Realty of Lubbock
Adriana Urquidi, eXp Realty LLC
Corey Kiattitananan, eXp Realty LLC
Summer Caffey, Exit Realty of Lubbock

Miscellaneous Changes
Jessica Cano reinstated with West Sage,
REALTORS
Joe Hall reinstated with West Sage,
REALTORS
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Classes and Events
What’s Fair in Fair Housing
Wednesday, July 21
2 p.m. to 4 p.m.
Click HERE to register

Agency and Your Fiduciary Duty
Tuesday, July 27
9 a.m. to 11 a.m.
Click HERE to register

The Forms You Need to Know
Wednesday, August 4
9 a.m. to Noon
Click HERE to register

Maximizing Your CMA Using RPR
Friday, August 6
9 a.m. to Noon
Click HERE to register

TREC Legal Update 2
Monday, August 16
1 p.m. to 5 p.m.
Click HERE to register

New Member Orientation
Wednesday, August 11
8:30 a.m. to 1 p.m.
Click HERE to register

August Membership Luncheon
Thursday, August 26
11:30 a.m. to 1 p.m.
Click HERE to register

TREPAC Sporting Clay Shoot
Friday, August 27
8:30 a.m. to 5 p.m.
Click HERE to register

GRI Marketing - Business Skills
Free CE - Understanding the
National Flood Program
Wednesday, August 11
9 a.m. to 11:30 a.m.
This class is FREE but you must Click
HERE to register

TREC Legal Update 1
Monday, August 16
1 p.m. to 5 p.m.
Click HERE to register

Free CE - Learning to Love
Affordable Housing
Tuesday, August 17
10 a.m. to 11 a.m.
This class is FREE but you must Click
HERE to register

October 11-14, 2021
8:30 a.m. to 5 p.m.
Click HERE to register

GRI Marketing
Business Skills
4 Day Course
October 11-14, 2021

Click HERE to register
CE hours: 3
(This course is a qualifying contracts
class for licensees in their second
renewal on.)
This course reviews the most widely
used TREC and TAR forms needed
to conduct real estate transactions.
Included are various sales contracts
and a wide range of addendum.
This course teaches the proper use
and completion of these forms and
provides a comprehensive view of
the types of contracts available for
use in real estate transactions. It will
also cover how to handle updates and
changes to contract forms, along with
other related documents and addenda.
This purpose of this course is to
familiarize the real estate license
holder with the most current and
commonly used forms in a residential
real estate transaction. Will learn to
understand and use the proper form(s)
for different real estate transactions
so that they effectively serve their
client. The course intent is to provide
insight on the importance of using
correct form(s) to ensure a successful
transaction for the agent and client.

7 //

LAR Newsletter

Tonya’s MLS Tips and Tricks
On Market Date Changes

T

he On Market Date
(OMD) is a required field
that indicates the date a
Coming Soon listing will
automatically change to Active
status. This change will also start
counting the date Days On Market
(DOM). The OMD can be up to 21
days in the future.
Sometimes the On Market Date
needs to be updated to an earlier
date than what was originally
entered so that the Coming Soon
listing can go Active seamlessly. The
steps to do this are below.
1. Bring up the listing in MLS, and
click the Revise Listing pencil
2. Click Status Information
3. Update the On Market Date to
the date you want the listing to
go Active
4. Click Save
While there is an OMD field in

Listing Information, the system will
not allow that field to be modified.
The only place the OMD field can
be updated is in Status Information.
If you change the status of a coming
soon listing to active, your listing
will not show up on third party
websites. What you should do is

change the On Market Date to the
current date so your listings are
pushed to the third party sites.
Click HERE to see a video on how
to update the On Market Date field.
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Serving Others at CDI

L

AR’s Communications Director Brenda Fisher
recently attended the Communication Director’s
Institute (CDI) in Minneapolis, Minnesota and
joined communications directors from associations all over the country. During the conference,
the participants worked together on a group service project to benefit the Greater Twin Cities United Way.
In just over 15 minutes, the Communications Directors
assembled 500 hygiene and cleaning kits the United Way
will distribute to people in the area who are breaking the
cycle of homelessness and moving into a residence.
“It was great to witness the goodness of the United Way in
other parts of the country,” Fisher said. “The United Way is
a lifesaver to many people in our community and communities across the U.S. Serving others feels good.”
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Warehouse Boom Keeps Commercial Real
Estate Afloat
As online shopping continues to grow, so does the demand for warehouse space

T

he demand for warehouse space
is at record levels. Retailers
are on the hunt for more
warehouses to help meet their
growing e-commerce needs
and fulfill online orders at quicker speeds,
according to a new report from JLL, a
commercial real estate services firm.
Big box retailers like Walmart, Target, Big
Lots, TJX, and Costco are aggressively
competing for more warehouse space,
trying to catch up to Amazon who has
long been buying up warehouses across the
country, JLL notes.
“We’ve been on a long-term journey of
shifting consumer behavior from buying
in stores to online,” Craig Meyer, president
of JLL Industrial for the Americas, told
CNBC. “That’s the existential driver for
demand in the U.S.”
Warehouse demand is notably surging in
places like Columbus, Ohio. Industrial

real estate demand
in Columbus is
expected to jump
61% in 2021
compared to 2020,
according to JLL.
The firm notes that
Columbus is an
attractive market
to retailers because
nearly half of the
nation’s population
is within a one-day
drive.
The demand for more warehouses is also
reaching record levels in Savannah, Ga.,
where demand has increased by nearly 10
million square feet over the past year, JLL’s
report notes.
As demand surges, rents are rising fast.
Industrial taking rents surged nearly 10%
in the first five months of 2021 compared to
the same period a year earlier, according to

CBRE data.
“Momentum in the marketplace is really
strong, and this is against a backdrop where
there’s very high scarcity in our business,”
Chris Caton, head of Prologis, one of the
largest firms of logistics real estate, told
CNBC. “Vacancy rates in the U.S. are fourand-half percent, basically 40-year lows.
There has never been less available to lease,
at a time when customers really, really need
it.”

LAR Newsletter // 11

Weekly
Housing
Monitor for
July 12-15

T

he Weekly Housing
Monitor from NAR
Research is out for the
week of July 12 -15.

NAR Research compiles the
latest housing market data in this
weekly monitor, based on what
REALTORS® are seeing in their
market, mortgage data, jobless
claims, foot traffic, and the latest
home sales numbers.
Click HERE or on the picture
below to download the report.
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Lubbock, TX 79424
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www.lubbockrealtors.com

TREPAC DISCLAIMER: Contributions are not deductible for federal income tax purposes. Contributions to the Texas Association
of REALTORS® Political Action Committee (TREPAC) and the Texas Association of REALTORS® Federal Political Action Committee (TAR FedPAC)—which makes contributions to the REALTORS® Political Action Committee (RPAC)—are voluntary and
may be used for political purposes. The amount indicated is merely a guideline, and you may contribute more or less than the suggested amount. You may refuse to contribute without reprisal, and the National Association of REALTORS®, the Texas Association
of REALTORS® (TAR), and its local associations will not favor or disadvantage anyone because of the amount contributed. Until
the RPAC annual goal is met, 70% of an individual’s contribution goes to TREPAC and may be used to support state and local candidates; the remaining 30% is sent to TAR FedPAC to support federal candidates and is charged against your limits under 52 U.S.C.
30116. (Exception: 100% of an individual’s contribution goes to TREPAC if the individual is an employee of an affiliate member of
TAR.) After the RPAC annual goal is met, 100% of an individual’s contribution goes to TREPAC and may be used to support state
and local candidates. You may contact the TAR political committee administrator at 800-873-9155 to obtain information about
your contributions.

